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IMPORTANT INFORMATION AND DISCLAIMER (1/2)

IMPORTANT INFORMATION

THIS DOCUMENT IS NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE UNITED STATES OF 

AMERICA, ITS TERRITORIES, DEPENDENCIES OR POSSESSIONS, INCLUDING ANY STATE OF THE UNITED STATES AND THE DISTRICT OF COLUMBIA, OR AUSTRALIA, CANADA, 

JAPAN OR SOUTH AFRICA OR TO ANY RESIDENT THEREOF, OR ANY JURISDICTION WHERE SUCH DISTRIBUTION IS UNLAWFUL. THIS DOCUMENT IS NOT AN OFFER OR AN 

INVITATION TO BUY OR SELL SECURITIES IN ANY JURISDICTION.

This presentation (the “Company Presentation”) has been prepared by Atlantic Sapphire ASA (the “Company”). In this Company Presentation, references to the “Company”, the “Group”, “we”, “our”,

“us”, or similar terms refer to the Company and its consolidated subsidiaries, except where context otherwise requires.

This Company Presentation has been prepared for information purposes only, and does not constitute or form part of, and should not be construed as, any offer, invitation or recommendation to

purchase, sell or subscribe for any securities in any jurisdiction and neither the Company Presentation nor anything contained herein shall form the basis of, or be relied upon in connection with, or act

as an inducement to enter into, any investment activity. This Company Presentation does not purport to contain all of the information that may be required to evaluate any investment in the Company

or any of its securities and should not be relied upon to form the basis of, or be relied on in connection with, any contract or commitment or investment decision whatsoever. This Company

Presentation is intended to present background information on the Company, its business and the industry in which it operates and is not intended to provide complete disclosure upon which an

investment decision could be made.

This Company Presentation is furnished by the Company, and it is expressly noted that no representation or warranty, express or implied, as to the accuracy or completeness of any information

included herein is given by the Company. This Company Presentation and the information contained herein have not been independently verified he contents of this Company Presentation are not to

be construed as financial, legal, business, investment, tax or other professional advice. Each recipient should consult with its own professional advisors for any such matter and advice. Generally, any

investment in the Company should be considered as a high-risk investment. A recipient of this Company Presentation acknowledges and accepts that no external advisor (neither financial or legal)

has been engaged to carry out a due diligence or to verify the information contained herein.

Information provided on the market environment, developments, trends and on the competitive situation is based on data and reports prepared by third parties and/or the Company based on its own

information and information derived from such third-party sources. Third party industry publications, studies and surveys generally state that the data contained therein have been obtained from

sources believed to be reliable, but that there is no guarantee of the accuracy or completeness of such data.
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IMPORTANT INFORMATION AND DISCLAIMER (2/2)

This Company Presentation is current as of 29 February 2024. Neither the delivery of this Company Presentation nor any further discussions of the Company with any of the recipients shall, under 

any circumstances, create any implication that there has been no change in the affairs of the Company since such date. This Company Presentation contains several forward-looking statements 

relating to the business, future financial performance and results of the Company and/or the industry in which it operates. In particular, this Company Presentation contains forward-looking statements 

such as with respect to the Company's potential future revenues and cash flows, the Company's equity and debt financing requirements and its ability to obtain financing in a timely manner and at 

favourable terms. Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”, “expects”, 

“predicts”, “intends”, “projects”, “plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements contained in this Company Presentation, 

including assumptions, opinions and views of the Company or cited from third party sources, are solely opinions and forecasts which are subject to risks, uncertainties and other factors that may 

cause actual events to differ materially from any anticipated development. All forward–looking statements attributable to the Company or persons acting on its behalf apply only as of the date of this 

Company Presentation and are expressly qualified in their entirety by the cautionary statements included elsewhere in this document.

The distribution of this Company Presentation by the Company in certain jurisdictions is restricted by law. Accordingly, this Company Presentation may not be distributed or published in any 

jurisdiction except under circumstances that will result in compliance with any applicable laws and regulations. This Company Presentation does not constitute an offer of, or an invitation to purchase, 

any securities.

IN RELATION TO THE UNITED STATES AND U.S. PERSONS, THIS COMPANY PRESENTATION IS BEING FURNISHED ONLY TO INVESTORS THAT ARE “QUALIFIED INSTITUTIONAL 

BUYERS” (“QIBs”), AS DEFINED IN RULE 144A UNDER THE U.S. SECURITIES ACT OF 1933, AS AMENDED (THE “U.S. SECURITIES ACT”). THIS PRESENTATION DOES NOT CONTAIN OR 

CONSTITUTE AN OFFER OF, OR THE SOLICITATION OF AN OFFER TO BUY OR SUBSCRIBE FOR, SHARES OF THE COMPANY TO ANY PERSON IN THE UNITED STATES. THE SHARES 

HAVE NOT BEEN, AND WILL NOT BE, REGISTERED UNDER U.S. SECURITIES ACT OR WITH ANY SECURITIES REGULATORY AUTHORITY OF ANY STATE OR OTHER JURISDICTION IN 

THE UNITED STATES, AND MAY NOT BE OFFERED OR SOLD WITHIN THE UNITED STATES, OR TO OR FOR THE ACCOUNT OR BENEFIT OF A U.S. PERSON, EXCEPT PURSUANT TO AN 

APPLICABLE EXEMPTION FROM, OR IN A TRANSACTION NOT SUBJECT TO, THE REGISTRATION REQUIREMENTS OF THE U.S. SECURITIES ACT AND IN COMPLIANCE WITH ANY 

APPLICABLE STATE SECURITIES LAWS.

This Company Presentation is subject to Norwegian law, and any dispute arising in respect of this Company Presentation is subject to the exclusive jurisdiction of Norwegian courts with Oslo District 

Court as first venue. 
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SUMMARY OF KEY RISK FACTORS (1/2)

SUMMARY OF RISK FACTORS

Investing in the Shares involves inherent risks. Investors should consider all of the information set forth in this Presentation, and in particular, the risk factors set out below. An investment in the

Shares is suitable only for investors who understand the risks associated with this type of investment and who can afford a loss of all or part of their investment. The absence of negative past

experience associated with a given risk factor does not mean that the risks and uncertainties described herein should not be considered prior to making an investment decision.

If any of the risks were to materialize, individually or together with other circumstances, it could have a material and adverse effect on the Group and/or its business, financial condition, results of

operations, cash flow and/or prospects, which may cause a decline in the value of the Shares that could result in a loss of all or part of any investment in the Shares. The risks and uncertainties

described below are not the only risks faced by the Group. Additional risks and uncertainties that the Group currently believes are immaterial, or that are currently not known to the Group, may also

have a material adverse effect on its business, financial condition, results of operations and cash flow. The order in which the risks are presented below is not intended to provide an indication of the

likelihood of their occurrence nor of their severity or significance.

Risks relating to the Group and its business and the industry in which it operates

• The Group's operations involve inherent risks relating to control and stability of conditions in its facilities, which could adversely impact production and financial performance.

• Land-based salmon farming is a new, technology-intensive method of salmon farming. If the Group is unable to effectively compete with existing methodologies, the Group's business and

financial prospects would be adversely impacted.

• The Group has incurred operating losses in the past, expects to incur operating losses in the future and may not achieve or maintain profitability in the future.

• The Group is dependent on consumer demand, consumer preferences and the market price for farmed salmon, which are all subject to significant fluctuations and could have an adverse effect

on its business and operating results.

• The Group has a limited operating history and the Group's past financial results may not be indicative of its future performance.

• The Group's operations are in areas exposed to natural disasters, such as flooding, tropical storms and hurricanes.

• The Group relies on a limited number of suppliers, manufacturers and third-party contractors to manage its systems and for production of its products and a failure of any of these partners to

perform contracted service or a loss of any such partners could negatively affect its business.

• The Group's intellectual property rights are valuable, and any inability to protect them could reduce the value of its business and products.

• Cybersecurity risks could adversely affect the Group's business and disrupt its operations.

• The Group's future success depends on the continuing efforts of its key employees and its ability to attract and retain highly skilled personnel and senior management.

• The Group has grown rapidly in recent years and has limited operating experience at its current scale of operations. If the Group is unable to manage its growth effectively, its company culture

and financial performance may suffer.

• The Group's business involves certain operating risks and the Group's insurance may not be adequate to cover all insured losses or liabilities that the Group might incur in operations.

• A delay in the completion of, or cost overruns in relation to, the construction of the Homestead Bluehouse, and any inability to acquire further land plots, may affect the Group's ability to achieve

its operational plan and full schedule of production, thereby adversely impacting the Group's business and results of operations.

• The Group is currently involved in a dispute with a former contractor, and is subject to risks related to disputes and litigation.
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SUMMARY OF KEY RISK FACTORS (2/2)

Risks relating to laws and regulations

• The Group's business and operations is subject to extensive laws, regulations and permit requirements and the Group's failure to comply with such could negatively affect its business.

Financial risks

• The Group will require additional capital in the future in relation to Phase 2 construction and to realise the Group’s further business plan, and may also require additional funding in relation to

Phase 1.

• Covenants in the Group's Credit Facility and related security documents may restrict its operations, and if the Group does not effectively manage its business to comply with these covenants, its

financial condition could be adversely impacted.

Risks relating to the Shares

• Future issuances of Shares or other securities may dilute the holdings of shareholders and could materially affect the price of the Share.

• The market value of the Shares may fluctuate.
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Financial Update

Operational Update

Risk Factors
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Strong biomass 

growth across all 

recent batches

• The batches that have been 

transferred into grow-out 

tanks after Q3 2023 are 

performing in line with 

expectations or better

• Farming conditions are 

stable, supporting good 

biomass growth

Feeding and feed 

conversion rates at 

solid levels

• Recent batches of fish are 

absorbing feed well, 

indicating strong operating 

conditions

• Mortalities trending 

downwards and improved 

feed conversion ratios, 

reflecting good water quality

Farming temperatures 

stable around 14°C

• Stable operations across all 

grow-out systems at optimal 

farming temperatures

• New rental chillers 

functioning in accordance 

with expectation

• New heat exchanger being 

brought online and further 

cooling capacity buffer on 

standby

Share of high-quality 

salmon steadily 

increasing

• Batches impacted by prior 

temperature issues to be 

harvested out in the coming 

few months

• Around the half-year 2024 

mark, all remaining fish will 

be unaffected by the Q3 

2023 legacy issues

Stable Performance On The Back Of Infrastructure Improvements
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▪ Parts of the pre-Q3 2023 batches went into early 

maturation due to the temporary challenges with the 

temperature

▪ The farming conditions have significantly improved since 

Q3 2023, reducing the share of maturing fish in the 

standing biomass

▪ All pre-Q3 batches to be harvested by mid-2024, 

remaining biomass has not had exposure to 

elevated temperatures

▪ Improved quality of harvested fish also expected to yield 

improved financial performance 

8

Mix Of Batches Quickly Improving

1: Pre-Q3 batches: These fish were in the grow-out systems during the elevated temperatures in Q3 2023, while the post-Q3 batches were not. Only including fish in grow-out tanks

Share of biomass exposed to elevated temperatures decreasingComments

0%

20%

40%

60%

80%

100%

Jan 24 Feb 24e Mar 24e Apr 24e May 24e Jun 24e Jul 24e

Production Expected To Increase As Maturing Fish Is Harvested

Pre-Q3 batches (grow-out tanks)

Biomass exposed to elevated 

temperatures (size and quality 

downgrades expected)

Post-Q3 batches (grow-out tanks)

Stable operations with improved performance –

no excess downgrades expected

Feb 24e Mar 24e Apr 24e May 24e Jun 24e Jul 24e

Expected gross biomass gain per batch-type in %1

Standing biomass development in %1

Jan 24

Completed



|9

Stable Temperature and Growth Conditions Have Improved Performance

1: Pre-Q3 batches: These fish were in the grow-out systems during the elevated temperatures in Q3 2023, while the post-Q3 batches were not. Only including fish in grow-out tanks

2: Average of opening and closing biomass

▪ Strong biomass growth for the “post-Q3” batches

▪ The standing biomass at the end of 2023 was ~3,050t RLW

▪ Total net biomass gain in Q4 2023 including freshwater was ~1,100t 

RLW

Monthly biomass gain development (Jul’23-Jan’24)1

60 68 73 65
136

205
299

111 139

-121

75

310
260

123

-200

0

200

400

600

Jul Aug Sep Oct Nov Dec Jan

Pre-Q3 batches

Post-Q3 batches

Biomass gain, 

net (RLW tons)

% of net biomass gain to avg. 

monthly standing biomass2

8% 9%

-8%

5%

17%

13%

6%

35%

29%

24%

18%

29%
32%

33%

-10%

0%

10%

20%

30%

40%

Jul Aug Sep Oct Nov Dec Jan

% of net biomass to standing biomass (Jul’23-Jan’24)

Pre-Q3 batches

Post-Q3 batches

▪ Post-Q3 batches growth rate above 29% the last three months, in 

accordance with targeted growth for the relevant size distributions

▪ Pre-Q3 batches growth rate impacted by temperature issues and a 

higher share of maturing fish
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Supportive Feeding Rates And Conversion Ratios

1: Pre-Q3 batches: These fish were in the grow-out systems during the elevated temperatures in Q3 2023, while the post-Q3 batches were not. Only including fish in grow-out tanks

2: As of January 2024

Note: In general feed conversion ratios are lower for fish of smaller sizes

Average feed conversion ratios (FCRs)1

Development In Feed Conversion Ratios And Tons Of Feed Absorbed Indicates Good Fish Health

Monthly feeding

▪ Significant improvement in feed conversion rates for the post-Q3 

batches

▪ Leading indicator that fish health and water quality conditions are at 

good levels

▪ Parts of pre-Q3 batches impacted by early maturation

▪ Increased feeding in past months as quality of biomass and overall 

system performance is strengthened 

▪ For post-Q3 batches, current level of feed consumption versus 

standing biomass is in line with the Company’s expectation for good 

and stable performance

0

200

400

600

800

Tons of feed

Sep 23 Oct 23 Nov 23 Dec 23 Jan 24

1.7

1.0

2.4

1.1

Pre-Q3 batches Post-Q3 batches

bFCR

eFCR

Weight dist., 

kg2 ~1.4 ~2.1 ~0.5 ~1.1
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▪ New rental chiller capacity brought online after summer 

of 2023, immediately resolving prior issues with 

elevated temperatures

▪ Available cooling capacity sits at around 9,000 cooling 

tons, representing a significant cooling overcapacity 

▪ Peak days of summer are estimated to carry a 

cooling requirement of ~7,000 cooling tons

▪ Lower temperatures have created more stable 

operating conditions

▪ Notably lower mortality in batches post Q3 

2023. No signs of early maturation in these 

batches

▪ New discharge water heat exchanger being brought 

online, adding the equivalent of ~2,000 cooling ton 

capacity

11

System Temperatures Have Stabilized After Chiller Improvements

Monthly average temperatures in Grow-Out System until Feb’241Comments

Positive effects 

from new chiller 

capacity

18

16

17

19

13

14

15

Temperature (Co)

Q1/21 Q2/21 Q3/21 Q4/21 Q1/22 Q2/22 Q3/22 Q4/22 Q1/23 Q2/23 Q3/23 Q4/23 Q1/24

Avg: 16.3

Avg: 13.9

1: Latest observation per 11 February 2024
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Financial Update

Operational Update

Risk Factors
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Year End 2023 Cash Balance in Line With Estimate  

13

1: Including USD 15m in restricted cash

2: Availability is based on a borrowing base consisting of biological assets, product inventory and credit-insured receivables

CommentsCash balance – Sep’23 estimate vs actual

▪ Cash balance for year end 2023 mostly in line with the guidance given 

in connection with the September 2023 Private Placement

▪ As announced, the Company experienced higher maturation levels, 

impacting the prices achieved and biological performance of the 

temperature-impacted biomass

▪ Based on this, the Company has reviewed the H1 2024 budgeted 

revenue and views the contemplated equity raise, together with the 

debt amendments, as necessary to secure sufficient runway to prove 

Phase 1 operations

Comparable

38

10-17

36-51

Estimated YE’23 

buffer (As of Sep’ 23)

10-17

Actual YE’23 cash 

balance and RCF2

Available RCFAvailable RCF

Actual cash 

balance1

Estimated cash 

buffer

~46-68 48-55
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Cost Base Will be Scaled With Ramp-Up of Production Volume

14

1: “Fixed cost” as shown above includes all EBITDA cost, excluding feed cost and cost related to external processing

Comments“Fixed cost” scaling

▪ Atlantic Sapphire’s current cost base is 

scaled to support a higher volume

▪ Current cost of ~USD 70m is expected to 

be reduced with continued stability of 

Phase 1 operations 

▪ E.g., phasing out of larger ramp-

up maintenance programs

▪ Limited extra resources to be added to 

overhead cost to support Phase 2 

▪ This offers operational leverage and an 

estimated drop in fixed cost per kg as 

volumes increase

16 22

53

108

Current 

(Phase 1)

Est. 

Phase 1+ 2

70

130

"Fixed" production costs SG&A

“Fixed cost” is expected to be quite 

stable as Phase 1 and Phase 2 are 

ramped up…

Estimated “fixed cost” per year 

(USDm)1

…offering large scaling effects on cost per kg, 

expected to improve unit economics

Estimated “fixed cost” per kg for different 

harvest levels 

1.9 1.7 1.5
0.9

6.2
5.6

5.0

4.2

8,500 9,500 10,500 25,000

8.1

7.3
6.6

5.1

Phase 1

design 

capacity

"Fixed" production costs SG&A

~ +10%~ -10%
Phase 

1 + 2
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Current Fundraising Estimated To Be Sufficient To Prove Phase 1 Performance

15

1: Availability is based on a borrowing base consisting of biological assets, product inventory and credit-insured receivables

2: Amendments are subject to completion of the Private Placement and execution of customary CPs

3: Availability subject to certain incurrence tests

Sources and Uses Amended debt facility overview

Amendment of debt facility2

In connection with and subject to the Private Placement, DNB has credit approved 

certain amendments of its existing debt facilities

▪ Extension of the facility from April 2025 to October 2026

▪ Adjustments of financial covenants 

▪ 50% installment reduction for 2024. Installments reduced in 2024 will be 

distributed evenly for the remaining loan profile of the debt facility

▪ Adjustment of the borrowing base of the RCF, increasing the drawdown 

availability

▪ Adjusting the incurrence tests for the undrawn Phase 2 debt to reflect the latest 

Company budget

Equity raise to support the Phase 1 business plan

▪ The contemplated equity raise is, together with the RCF and amendments to the 

debt facility, estimated to give the Company sufficient funding to prove Phase 1 

performance

▪ Proving Phase 1 performance will be key to unlock Phase 2 and the inherent 

value creation opportunities

Sources & Uses overview USDm

Contemplated equity raise 35

Available RCF1 17

Cash position YE 2023 38

Total Sources 90

Supporting Phase 1 to Proven State & general 

corporate purposes (including USD 15m restricted 

cash)

90

Total Uses 90

Facility Status USDm Expiry

Phase 1 Term 

Loan
Drawn 42 Oct 26

Phase 2 

Delayed Term 

Loan3

Undrawn, 

committed
100 Oct 26

RCF 2.5 USDm drawn 20 Oct 26
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Atlantic Sapphire’s Advantageous Location Unlocks Premium Pricing

1: Atlantic Sapphire ‘Bluehouse premium’ is fresh, superior salmon on Revenue Back To Farm basis (excluding freight costs). Average price achievement does not include revenues 

from the sale of frozen inventory and certain by-products

Commentary
Significant upside on price achievement to 

follow satisfactory operational performance

Highly developed footprint near Atlantic 

Sapphire

US price achievement: Premium fish (superior) and 

fresh average – USD/kg1
~2,000 locations carrying Bluehouse

Salmon
▪ Under stable conditions, ~80-90% of total 

harvest is expected to be sold at the 

Bluehouse premium price, raising the 

average price achievement considerably

▪ Targeting ~USD 12/kg in average price 

achievement once in full production

▪ Price achievement in Q4 2023 affected by a 

high share of the premium volumes having 

been strategically committed to promotional 

programs

▪ Good development of branded sales and 

programs for superior quality product

▪ Focus on new value-added and convenience 

product lines

Atlantic 

Sapphire 

location

12.0 12.1 12.1
11.4 11.4

10.5

14.0

8.0
7.4

9.5

7.5
7.2 7.4

12.0

Q3 

2022

Q4 

2022

Q1 

2023

Q2 

2023

Q3 

2023

Q4 

2023

Ph.1 

Target

Bluehouse premium

Average AS US price achievement

~53%

price uplift

Volumes committed to 

promotional programs
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Phase 1 Facility in Operation and Phase 2 Under Construction

1: Unaudited management estimate as of 31 December 2023, including assets related to current Phase 2 investments (construction in progress)

2: As per 13 February 2024, USD/NOK at 10.7

130

Market 

capitalization2

Net asset 

value 

(YE’23)1

Invested 

equity

~330

~650

Observed replacement values 

of facility is considerably 

higher than capex spent

Significant Economies Of Scale To Be Unlocked Once Phase 2 Is Operational 

Site overview

Phase 2 Phase 1

Phase 1
Design capacity: 9,500t

Constructed Operational

✓ ✓ (✓)

Permitted Proven

✓

Phase 2
Design capacity: 15,000t

Significant construction steps already taken for Phase 2, 

ready for further work and completion when timing is right

Constructed Operational

✓ (✓) (✓)

Permitted Proven

(✓)

USDm

USD ~388m
total asset values as of YE20231
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Powerful Equity Story With Strong Growth Potential

▪

Source: Mowi Industry Handbook 2023, Atlantic Sapphire, Arctic Securities Research

Atlantic Sapphire is 

capturing a US 

megatrend

• The US is by far the largest 

salmon consumer market in 

the world with ~600,000 tons 

per year

• However, US production is 

scarce with consumers 

generally reliant on 

European or South-American 

salmon imports today with 

significant freight cost

Large-scale site 

already operational 

and approaching 

proven state

• Atlantic Sapphire is 

currently operating its 

Phase 1 site in Florida with 

~9,500t HOG design 

capacity 

• Strong operational 

performance after  

significant infrastructure 

improvements in Q3 2023

Phase 2 under 

construction to more 

than double capacity 

• The company has invested 

more than USD 100m in 

Phase 2, capturing key 

historical learnings in the 

build-out 

• Once completed, total site 

production capacity is 

estimated to be ~25,000t 

(HOG) 

• Undrawn term loan of USD 

100m for continued build-

out 

Unique economic and 

environmental 

proposition

• Proven ability to extract US 

premium pricing for 

superior grade fish

• Significant cost saving by 

removing air freight from 

conventional production 

markets (USD 2-4/kg), as 

well as notable reduction in 

CO2 footprint 

• Network of ~2,000 stores 

across the US selling 

Atlantic Sapphire’s salmon

Backed by highly 

renowned financial 

sponsors and industry 

experts

• Having invested ~USD 650m 

of equity since inception, 

Atlantic Sapphire has had 

strong supporters both in the 

equity and debt markets

• Leading salmon farmer and 

the largest shareholder, 

Nordlaks, is showing 

continued backing through 

additional operational support
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KEY RISK FACTORS (1/9)
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1 RISK FACTORS

Investing in the Shares involves inherent risks. Investors should consider all of the information set forth in this Presentation, and in particular, the risk factors set out below. An investment in the

Shares is suitable only for investors who understand the risks associated with this type of investment and who can afford a loss of all or part of their investment. The absence of negative past

experience associated with a given risk factor does not mean that the risks and uncertainties described herein should not be considered prior to making an investment decision.

If any of the risks were to materialize, individually or together with other circumstances, it could have a material and adverse effect on the Group and/or its business, financial condition, results of

operations, cash flow and/or prospects, which may cause a decline in the value of the Shares that could result in a loss of all or part of any investment in the Shares. The risks and uncertainties

described below are not the only risks faced by the Group. Additional risks and uncertainties that the Group currently believes are immaterial, or that are currently not known to the Group, may also

have a material adverse effect on its business, financial condition, results of operations and cash flow. The order in which the risks are presented below is not intended to provide an indication of

the likelihood of their occurrence nor of their severity or significance.

1.1 Risks relating to the Group and its business and the industry in which it operates

1.1.1 The Group's operations involve inherent risks relating to control and stability of conditions in its facilities, which could adversely impact production and financial performance

The Group's operations depend on control and stability of the systems used to develop and grow salmon, many of which are outside of the Group's control. The technology used in land-based

salmon farming involves inherent risks, in particular related to; (i) management of gas levels, (ii) management of water quality and temperature, (iii) accumulation of sludge and particles in the RAS

systems, (iv) periodic recycling of water, and (v) mechanical risks such as the interruption of power supply and single points of mechanical failure (for example, with respect to the injection wells and

dependency on a central energy system). The Group has experienced two mortality incidents in its former Denmark Bluehouse and two in the Homestead Facility; (i) in 2017, the mortality incident

at its Denmark Bluehouse was due to hydrogen sulphide poisoning caused by clogging (sedimentation build-up) in certain biofilters, (ii) in 2020, higher nitrogen levels than desired at its Denmark

Bluehouse caused a mortality incident, (iii) in July 2020, Atlantic Sapphire USA, was forced to initiate an emergency harvest from one of its grow-out systems and the reason was assumed to be

disruptive construction work close to the operating environment, including loud sounds and severe vibrations, which stressed the fish. There was no indication of intoxication or disease being the

cause of this event, and (iv) in March 2021 at the Homestead Facility, significant amounts of particles flowed from the drum filters (particle filtration systems) into the biofilters and trickling filters. In

October 2022, the Group also experienced that fish in certain of the systems at the Homestead Bluehouse, due to sub-optimal operational procedures, lost its appetite and that mortality rates in

these systems were higher than normal, which required the Group to harvest fish in these systems at suboptimal weights.

During July and August 2023, the Group was exposed to temperature-related challenges assumed to be due to lower chiller capacity caused, inter alia¸ by higher-than-anticipated downtime for

maintenance, that resulted in slower growth and restricted feeding and thereby also reduction in harvest volumes and revenue. Although, the temperature-related challenges are currently under

control, such challenges are an example of the inherent risk factors related to control and stability of conditions at the Homestead Bluehouse.

The above evidences that any change or interruption in the operation and management of these systems, including changes in nitrogen and hydrogen sulphide levels in the various tanks and

variations in water temperature, may result in reduced growth rates and increased mortality for the fish, thereby adversely impacting production and the Group's revenues.

The Group further experienced a mortality event when a fire erupted in the Denmark Bluehouse facility on 15 September 2021, also resulting in material and substantial damages to the facility.
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1.1.2 Land-based salmon farming is a new, technology intensive method of salmon farming. If the Group is unable to effectively compete with existing methodologies, the Group's business and

financial prospects would be adversely impacted.

The Group is applying recirculating aquaculture systems ("RAS") to farm salmon in land-based facilities, creating a new alternative to sea-based net pen salmon farming. The Group faces

significant competition from existing, well-established and low-cost alternatives within sea-based net pen salmon farming, and, in the future, the Group expects to face competition from established

players as well as new market entrants given that the technology surrounding land-based salmon farming, as well as solutions for traditional and offshore fish farming, is rapidly evolving. In

addition, consumers may be hesitant to switch to the Group's products. Further, while the Group works to complete the Homestead Bluehouse, competitors may be able to capitalize on the Group's

work towards solutions and know-how for land-based salmon farming, and through work-arounds of the Group's intellectual property rights, to compete more effectively with sea-based net pen

farming. As the industry evolves, the Group expects to become subject to additional competition. As a result, the Group has historically made significant investments in research and development

(R&D) and will continue to invest in R&D to advance its business. There can be no assurance that these investments will achieve expected returns, and the Group may not be able to sustain its

development of technologies in this area.

In addition, the Group's competitors may adopt certain of the Group's technology and innovations in a more cost-effective manner. The Group's inability to effectively compete with existing farming

methods and increased competition from other land-based farming companies and methods for land-based farming such as flow-through technology could result in, among other things, a reduction

of the Group's revenue. For all of these reasons, the Group may not be able to compete successfully against its current and future competitors. The Group's inability to compete effectively would

have an adverse effect on, or otherwise harm, its business, financial condition and operating results.

1.1.3 The Group has incurred operating losses in the past, expects to incur operating losses in the future and may not achieve or maintain profitability in the future

The Group has incurred operating losses each year since its inception in 2010 and expects to continue to incur net losses for the foreseeable future. The Group expects its operating expenses to

increase in the future as it increases its sales and marketing efforts, continues to invest in research and development, expands infrastructure and develops by-products. These efforts and related

expenses may be more costly than expected, and the Group cannot guarantee that it will be able to increase its revenue to offset its operating expenses. The Group's operating expenses have

increased recently due to general price increases as a result of rising inflation, and the Group has highly limited possibilities in countering such price increases by choosing alternative vendors,

materials or similar. The Group's operating expenses compared to revenue will also increase if the Group is not able to reach projected harvest volumes going forward, for example if the planned

expansion of the Homestead Bluehouse does not lead to a corresponding increase in harvest volumes. Revenue growth may slow, or revenue may decline for a number of other reasons, including

reduced demand for the Group's product, increased competition, a decrease in the growth or reduction in size of the Group's overall market or if the Group cannot capitalize on growth

opportunities. If the Group's revenue does not grow at a greater rate than its operating expenses, the Group will not be able to achieve and maintain profitability. All of the above factors will affect

the Group's business, financial conditions and operating results and will have a material adverse effect on the Group if it is not able to handle its operating expenses in a satisfactory manner or if

the Group's projected revenue growth from time to time is not realized.

1.1.4 The Group is dependent on consumer demand, consumer preferences and the market price for farmed salmon, which are all subject to significant fluctuations and could have an adverse

effect on its business and operating results

The Group's financial position and future development depend on consumer demand, consumer preferences and the market price for farmed salmon, which are all subject to significant fluctuations.

The development of wholesale, food service and retail consumer preference for the Group's land-based farmed salmon over other farmed salmon, wild-caught salmon or other seafood is critical to

the Group's growth and expanding demand for its products. Therefore, a failure to obtain and increase wholesale, commercial and retail consumer acceptance of the Group's product could have a

material adverse effect on the Group's growth, as well as its financial position, liquidity, results of operations and cash flows.
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In addition, the Group depends on consumers' willingness to pay a premium price for healthy, sustainably farmed salmon, such as the Group's salmon farmed in its Bluehouses. There can be no

assurance that consumers will be willing to pay premium prices or that demand for farm-raised salmon will not decrease in the future. As a result of the long production cycle, the Group has limited

flexibility to manage its harvest volumes and supply. Decreases in the prices of farmed salmon would in turn have an adverse effect on, or otherwise harm, the Group's business, financial condition

and operating results.

1.1.5 The Group has a limited operating history and the Group's past financial results may not be indicative of its future performance

The Group began operations in 2010 and has a limited history of generating revenue, especially in a steady state production phase. As a result of the Group's short operating history, the Group has

limited financial data that can be used to evaluate its current business. Therefore, the Group's historical revenue growth should not be considered indicative of future performance. Estimates of

future revenue growth are subject to many risks and uncertainties, such as the successful growth cycle of the first salmon hatched and raised in the Homestead Bluehouse and the Group's

temperature-related challenges in July and August 2023, and future revenue may differ materially from projections. The Group has encountered, and will continue to encounter, risks and difficulties

frequently experienced by growing companies in rapidly changing industries, including technological challenges, risk of critical mechanical failures, third-party risk, human error, market acceptance

of products and increasing competition and expenses as the Group expands its business. The Group cannot be sure that it will be successful in addressing these and other challenges it may face

in the future, and its business may be adversely affected if it does not manage these risks.

1.1.6 The Group's operations are in areas exposed to natural disasters, such as flooding, tropical storms and hurricanes

The Group's main facility is located in Homestead, Florida (the Homestead Bluehouse), which is in an area prone to exposure to tropical storms and hurricanes from June to November each year

and, in particular, at risk of storm surge as a result of Category 4 or higher storms. In addition to flooding, hurricane force winds could cause severe damage to the Group's facility and systems and

interrupt power supply, therefore leading to the closure of the Group's main operating facility and the loss of biomass. There can be no assurance that a potential future hurricane or other severe

weather conditions will not adversely affect the Group's facility. A tropical storm or hurricane would adversely impact the Group's business, financial condition and operating results.

1.1.7 The Group relies on a limited number of suppliers, manufacturers and third-party contractors to manage its systems and for production of its products and a failure of any of these partners to

perform contracted service or a loss of any such partners could negatively affect its business

The Group relies on third-party contractors, manufacturers and suppliers inter alia to provide design and technological services to its facilities and to provide feed, salmon eggs and other production

input. In particular, the Group relies on certain contractors in connection with the design and maintenance of its RAS systems, which are complex and delicate systems that require precise and

immediate attention. The Group has, for example, previously experienced an issue with the stability of its supply of bulk liquid oxygen, which the Group relies on to maintain necessary water quality.

Although the Group can temporarily reduce its reliance on and consumption of liquid oxygen, a prolonged shortage of liquid oxygen will have a material adverse effect on water quality and

ultimately the Group's biomass. The Group depends on these contractors and suppliers for the seamless operation of its infrastructure. The performance from such third-party contractors and

suppliers are outside of the control of the Group. The failure of such third-party providers to perform could lead to technical errors, the loss of power, limits in capacity, breaches in routine and

system failures, all of which could result in fish mortality and the loss of biomass, which would in turn have an adverse effect on, or otherwise harm, the Group's reputation, business, financial

condition and operating results. Especially during seasons of peak demand, a failure to perform could cause the Group to experience a significant disruption in its ability to produce and deliver

product to its customers.

If the Group needs to replace an existing supplier or partner, it may be unable to supplement or replace them on acceptable terms without business interruption, incurring material additional costs

and/ or substantial delays, which may undermine the Group's production capacity and quality. For example, it may take a significant amount of time to identify a feed supplier that has the capability

and resources to provide enough feed of the correct quality and composition to meet the Group's daily needs to meet growth projections. Identifying suitable suppliers, manufacturers and

contractors is an extensive process that requires significant time investment from the Group and key executives. Accordingly, a loss of any of the Group's significant suppliers, manufactures or

partners could have an adverse effect on its business, financial condition and operating results.
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1.1.8 The Group's intellectual property rights are valuable, and any inability to protect them could reduce the value of its business and products

The Group's success depends in large part on its proprietary technology and patents, trade secrets, trademarks and other intellectual property rights. The Group relies on, and expects to continue

to rely on, a combination of trademark, trade dress, copyright, trade secret and patent laws, as well as confidentiality and license agreements with its employees, contractors, consultants and third

parties with whom it has relationships, to establish and protect its business and intellectual property rights. The Group's long-term competitive advantage depends, in part, on its ability to protect its

intellectual property rights. The Group is currently working on numerous other patent applications which are currently pending. However, there can be no assurance that the Group's intellectual

property rights will be sufficient to protect against other building facilities that are substantially similar to the Group's and that compete with its business. The Group's current patents relating to its

core technology are only registered in the United States. There is a general risk of third parties attempting to use substantially similar technology to build competing business, both in the United

States and other jurisdictions. Competitors could attempt to work around the Group’s registered intellectual property rights, thereby trying to achieve the same results without necessarily infringing

the Group's rights.

The Group's intellectual property rights may be challenged, which could result in them being narrowed in scope or declared invalid or unenforceable. In order to protect the Group's intellectual

property rights, the Group may be required to spend significant resources to monitor and protect these rights. Litigation brought to protect and enforce the Group's intellectual property rights could

be costly, time-consuming and distracting to management and could result in the impairment or loss of portions of its intellectual property. Furthermore, the Group's efforts to enforce its intellectual

property rights may be met with defences, counterclaims and countersuits attacking the validity and enforceability of its intellectual property rights. The Group's failure to secure, protect and enforce

its intellectual property rights could seriously damage its business.

1.1.9 Cybersecurity risks could adversely affect the Group's business and disrupt its operations

Threats to network and data security are increasingly diverse and sophisticated and the Group's servers, computer systems and those of third parties that it uses in its operations are vulnerable to

cybersecurity risks, For example, the Group's operations depend on the maintenance and monitoring of water quality in general, and in particular keeping various gases in the tanks at specific

levels, and such maintenance and monitoring depend to a large extent on uninterrupted performance of the Group's IT systems. Maintaining sufficient water quality is critical for the growth and

wellbeing of the Group's biomass. Any cyber-attack or other security breach could jeopardize the performance of the Group's IT systems leading to a disruption or tampering of the Group's systems

and, potentially, the loss of biomass. Any cyber-attack that attempts to disrupt system service or otherwise access IT systems of the Group or those of third parties which the Group uses, if

successful, could adversely affect the Group's business, financial condition and operating results and be expensive to remedy.

1.1.10 The Group's future success depends on the continuing efforts of its key employees and its ability to attract and retain highly skilled personnel and senior management

The Group's future success depends, in part, on its ability to continue to identify, attract, develop, integrate and retain qualified and highly skilled personnel, including senior management and

engineers. Competition for highly skilled personnel is often intense, especially in the salmon farming industry, which is of limited size. Further, the Group is developing operations in a geographic

area where salmon farming did not previously exist and, therefore, is dependent on highly skilled personnel relocating from other areas. The Group may not be successful in attracting, integrating

or retaining qualified personnel to fulfil its current or future needs. The Group has from time to time experienced, and it expects to continue to experience, difficulty in hiring and retaining highly

skilled employees with appropriate qualifications. For example, Johan E. Andreassen, who has been crucial to the development of the Group's business, recently terminated his employment as

CEO of the Company, and the Company cannot guarantee that it will be able to find a suitable permanent replacement for the CEO position and the search for a new CEO may divert the attention

of Management and resources from the Company's regular operations.

If the Group choose to terminate the employment of one its employees, it may be met with claims for severance payments as well as law-suits for wrongful termination, which is more common in the

US labour market than in the labour markets of comparable countries, and such severance payments and/ or law-suits may affect the Group's financial position and divert management from the

Group's business. The Group has agreed customary non-compete and non-solicitation provisions in the employment agreements of its key management, but there is a clear risk that such

provisions may be difficult to enforce, or not possible to enforce at all, which implies a risk that former employees become involved in competing businesses or entice other employees away from

the Group.
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In addition, job candidates and existing employees often consider the value of the equity-linked awards they receive in connection with their employment. If the value of the Company's Shares

declines, it may adversely affect the Group's ability to hire or retain highly skilled employees. In addition, the Group may periodically change its equity-linked compensation practices, which may

include reducing the number of employees eligible for equity-linked awards or reducing the size of equity-linked awards granted per employee. If the Group is unable to attract, integrate or retain

the qualified and highly skilled personnel required to fulfil its current or future needs, the Group's business and future growth prospects could be harmed.

1.1.11 The Group has grown rapidly in recent years and has limited operating experience at its current scale of operations. If the Group is unable to manage its growth effectively, its company

culture and financial performance may suffer.

The Group has expanded its operations rapidly and has limited operating experience at its current size. For example, between 31 December 2017 and December 2023, the Group's employee

headcount increased from 18 to 175 and the Group expects headcount growth to continue for the foreseeable future. Further, as the Group grows, its business becomes increasingly complex.

Continued growth could strain existing resources, and the Group could experience ongoing operating difficulties in managing its business across jurisdictions. Successful implementation of the

Group's growth strategy will require significant expenditures before any substantial associated revenue is generated and it cannot guarantee that these increased investments will result in

corresponding and offsetting revenue growth.

Because the Group has a limited history operating its business at its current scale, it is difficult to evaluate the current business and future prospects, including its ability to plan for and model future

growth. This limited operating experience at this scale, combined with the substantial uncertainty concerning how the land-based salmon farming industry may develop, and other economic factors

beyond the Group's control, reduces its ability to accurately forecast quarterly or annual revenue. Failure to manage future growth effectively could have an adverse effect on the Group's business,

financial condition and operating results.

1.1.12 The Group's business involves certain operating risks and the Group's insurance may not be adequate to cover all insured losses or liabilities that the Group might incur in operations

The Group has insurance policies in place with respect to general liability, builder's risk, property damage, flood and workers' compensation. For losses in excess of the Group's self-insurance

limits, it maintains insurance from unaffiliated commercial carriers. However, the Group's insurance may not be adequate to cover all losses or liabilities that it might incur in its operations.

Furthermore, the Group's insurance may not adequately protect it against liability from all of the hazards of its business. In addition, for certain of these, such as the loss of eggs or biomass, there

are limited insurance carriers in the market. The Group has biomass insurance for the Homestead Facility; however, the insurance is limited and involves high deductibles. As a result of market

conditions, premiums and deductibles for certain of the Group's insurance policies may substantially increase. In some instances, certain insurance could become unavailable or available only for

reduced amounts of coverage. The Group also is subject to the risk that it may be unable to maintain or obtain insurance of the type and amount it desires at a reasonable cost. If the Group was to

incur a significant liability for which it was uninsured or for which it was not fully insured, it could have a material adverse effect on the Group's financial position, results of operations and cash

flows.

1.1.13 A delay in the completion of, or cost overruns in relation to, the construction of the Homestead Bluehouse, and any inability to acquire further land plots, may affect the Group's ability to

achieve its operational plan and full schedule of production, thereby adversely impacting the Group's business and results of operations

The Group has completed construction of the grow-out systems planned under Phase 1 of the construction on the Homestead Bluehouse, however maintenance and optimization works related to

Phase 1 has and will be carried out following completion of the Phase 1 construction. The Group has commenced work to further expand the Homestead Bluehouse through its Phase 2 expansion

and in connection with such expansion Atlantic Sapphire USA has entered into contracts with Wharton-Smith Inc ("Wharton-Smith") as general contractor and Hazen and Sawyer, D.P.C. with

regards to design, with a current focus for Phase 2 on finalizing design and budget over the next months. Under the Group's contract with Wharton-Smith, Wharton-Smith is engaged as a project

leader and is the main responsible party for the construction activities under various individual bid packages in Phase 2. The Group pays a monthly fee to Wharton-Smith in addition to fees payable

under the various individual bid packages ordered by the Group from time to time.
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Construction work on Phase 2 at the Homestead Bluehouse is inherently subject to risk of delays compared to construction progress estimates set by the Company and Wharton-Smith from time to

time (whether or not agreed as fixed construction deadlines and project milestones), including if there are delays in engaging sub-contractors or if Wharton-Smith and its sub-contractors are not

able to fulfil its obligations on time. If such delays occur, the Group may not be able to achieve a full scale of operations in accordance with its business plan and which may adversely impact the

Group's results of operations. Any delay in the completion of construction works may result in the Group not achieving intended scale of operations as determined and communicated from time to

time, and this may imply a material adverse impact on the Group's business, revenues and results of operations.

For an extended period, the construction projects have faced persistent risks associated with ongoing higher construction costs and general price increases, outcomes that are tightly linked to the

steady rise of inflation. These enduring challenges may disrupt operations and compel the implementation of adaptive production changes. Such adaptations may include initiating system

commissioning prior to project completion, all of which carry the risk of materially affecting production, as well as the Group's overall business, results of operations, cash flows and financial

condition.

In order to achieve the Group's long-term plan of achieving harvest volumes of 220,000 tonnes HOG, the Group will need to acquire additional tracts of land. The Group currently owns 160 acres of

land, enough for approximately half of its 220,000 tonnes business plan. The Group expects that it will be able to purchase additional tracts of land at commercially acceptable terms well ahead of

the time such land is needed for further expansion, however no assurance can be given that it will actually be able to make such purchases at commercially acceptable terms or at all.

1.1.14 The Group is currently involved in a dispute with a former contractor, and is subject to risks related to disputes and litigation

The Group is currently involved in an arbitration against OHLA Building, Inc. ("OHL"), who performed work in connection with the construction of Phase 1 of the Homestead Bluehouse, which is

ongoing and not settled at the date hereof.

OHL has made a claim for the Group's alleged failure to pay for approved work and change order, in the aggregate amount of approximately USD 4.2 million, and also reimbursement of attorneys'

fees and interest. The Group is denying that there has been a failure of payment, and has filed a counterclaim in the arbitration, in the aggregate amount of USD 20 million (such number may be

adjusted later in the process), on the grounds of alleged faulty workmanship by OHL and its subcontractors.

In connection with the dispute with OHL, the sub-contractors Billund Aquaculture A/S ("Billund Design"), a company that was engaged by the Group for design work related to Phase 1 and also

acted as sub-contractor to OHL in the construction of Phase 1, and Billund Aquaculture US Corp. ("Billund Construction"), a company that was engaged by OHL as a sub-contractor to OHL in the

construction of Phase 1, have also each become party to the arbitration process.

The Group, OHL, Billund Design and Billund Construction participated in a mediation with a view to reach an amicable solution in October 2022, but such mediation was unsuccessful, and the

matter is therefore expected to move forward to a formal arbitration hearing, currently expected to take place in the second half of 2024.

The various Group companies may from time to time also become subject to other legal disputes. Whether or not the relevant Group company involved in a dispute ultimately prevails, legal

disputes are costly, especially in the US where the arbitration procedure described above is carried out, and there can be no assurance that reimbursement of attorney's fees are awarded even if

the Group company is successful in sustaining its main claims in any legal dispute. Legal disputes can also divert management's attention from the Group's business. In addition, the relevant Group

company may decide to settle a legal dispute, which could cause the Group to incur significant costs. An unfavorable outcome of any legal dispute could, among other things, imply that the relevant

Group company becomes liable for payment of damages which may restrict the Group's ability to realize its projects and business plan and thereby have adverse effects on the Group's business,

results of operations, cash flows, financial condition and prospects.
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1.2 Risks relating to laws and regulations

1.2.1 The Group's business and operations is subject to extensive laws, regulations and permit requirements and the Group's failure to comply with such could negatively affect its business

The Group's business and operations are subject to extensive laws and regulations, especially within environmental, agricultural and building regulations. Further, the Group's operations are

dependent on obtaining and maintaining permits in the United States (and, in particular, Miami-Dade County and the City of Homestead) in connection with construction, operations, water

management and processing. To the Company's knowledge, the Group has been granted all federal and state level permits necessary to carry out its Homestead Bluehouse business at this stage

in the construction process, including permits relating to construction, water management and aquaculture certification and Certificate of Use. The Group also holds all required permits to produce

land-based salmon in Denmark and otherwise carry out business in Denmark, although such permits are not currently being utilized. The Group will need to obtain several additional licenses in the

future in order to be able to carry out the contemplated business in the United States at full scale and no assurances can be given that such licenses will be obtained. Any failure to obtain or

maintain, or loss of, any of the permits it requires to operate its business could materially impact production and results of operations.

Salmon farming is strictly regulated by licenses and permits granted by governmental authorities in the United States. In addition, the Group's operations pose risks of environmental liability,

including leakage from its operations to surface or subsurface soils, surface water or groundwater (including the Biscayne Aquifer). Some environmental laws and regulations may impose strict

liability, joint and several liability, or both. Therefore, in some situations, the Group could be exposed to liability as a result of its conduct that was lawful at the time it occurred or the conduct of, or

conditions caused by, third parties without regard to whether the Group caused or contributed to the conditions. Actions arising under these laws and regulations could result in the shutdown of the

Group's operations, fines and penalties, expenditures for remediation or other corrective measures, and claims for liability for property damage, exposure to hazardous materials, exposure to

hazardous waste or personal injuries. Sanctions for non-compliance with applicable environmental laws and regulations also may include the assessment of administrative, civil or criminal

penalties, revocation of permits, temporary or permanent cessation of operations in a particular location and issuance of corrective action orders. In addition, in certain instances strict liability

attached to such permits. For example, the Group's water permit providing for its right to utilise fresh and saline groundwater in from the Biscayne Aquifer is issued with the condition that Atlantic

Sapphire USA agrees to hold and save the South Florida Water Management District agency and its successors harmless from any and all damages, claims or liabilities that may arise from the

construction, maintenance or use of activities authorised by the water permit. Such claims, sanctions or indemnities and related costs could cause the Group to incur substantial costs or losses and

could have a material adverse effect on the Group's business, financial condition, results of operations and cash flow. Future changes in applicable municipal, state, federal and international laws

and regulations could adversely affect the Group's business, financial condition and results of operations.

1.3 Financial risks

1.3.1 The Group will require additional capital in the future in relation to Phase 2 construction and to realise the Group’s further business plan, and may also require additional funding in relation to

Phase 1

When the Group finalizes the design and budget for Phase 2 construction and resolves to move forward with the Phase 2 construction, the Group will incur significant capital expenditures related

thereto. Due to, among other things, the general price increases due to rising inflation and recent global supply chain disruptions it is difficult for the Company to determine with certainty the amount

of capital expenditures related to Phase 2, but the Company's best estimate at the date hereof is a range of USD 275 – 300 million (including what has been spent on the Phase 2 project to date).

The capital expenditures related to Phase 2 are intended to be partly funded with the Group's existing credit facility with DNB Bank ASA, New York Branch ("DNB Bank") (the "Credit Facility") and

additional funding sources to be identified at a later stage (if and when required).

The availability of the committed terms loans for Phase 2 construction is subject to certain conditions prior to drawdown, including; (i) providing the lender with final design and plan for a fully funded

Phase 2, (ii) a minimum required annualized production level to be maintained for at least two months, (iii) aggregate positive EBITDA over the last three months prior to drawdown, (iv) a minimum

EBITDA level, and (v) compliance with financial covenants.
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The lender under the Credit Facility has also required that the maximum amount of capital expenditures related to Phase 2 shall not exceed USD 300 million, and no funds for capital expenditure in

excess of this have been committed. There can be no assurance that additional financing will be available to the Group on acceptable terms, or at all.

In addition, the Group may require additional capital in the future pursuant to its business plan, due to unforeseen liabilities or in order for it to take advantage of opportunities that may be presented

to it. There can be no assurance that the Group will be able to obtain necessary funding in a timely manner and on acceptable terms to complete Phase 1 (if current estimates are not met) and

Phase 2 and the Group’s business plan in general. If the Group is not able to obtain such funding on acceptable terms or at all, this would adversely impact the Group's business, financial condition

and operating results. If the Company raises additional capital through equity financing, any such equity financing may be dilutive to the shareholders.

1.3.2 Covenants in the Group's Credit Facility and related security documents may restrict its operations, and if the Group does not effectively manage its business to comply with these covenants,

its financial condition could be adversely impacted

The Group has been extended loans pursuant to its Credit Facility and will incur further debt under the Credit Facility. The Credit Facility contains various covenants, including, among other things, ,

minimum liquidity and EBITDA requirements, restrictions on the Group's ability to dispose of assets, make acquisitions or investments, incur debt or liens, enter into, modify or amend certain

material contracts, make distributions to the Company's shareholders or enter into certain types of related party transactions and that the Company shall hold and maintain authorizations to

increase the share capital and to issue convertible bonds (the Company will decide, in its sole discretion, whether these authorizations shall be used). These restrictions may restrict the Group's

current and future operations, particularly its ability to respond to certain changes in its business or take future actions. Pursuant to the Credit Facility, the Group granted the parties thereto a

security interest in substantially all of its assets.

Further, the Credit Facility requires the Company to observe certain financial covenants, including, among other things, maintenance of minimum levels for book equity ratio, minimum EBITDA

levels and a minimum cash account. Further, no assurance can be given that the Company will be in compliance with agreed covenants at later measuring dates and the Group has at certain

measuring dates not been compliant with the financial covenants, including that the Group have received waivers (dated 23 June 2022, 12 December 2022 and 29 June 2023, respectively) from

non-compliance with the financial covenant stating that the ratio of the Group's Net Interest Bearing Debt to EBITDA shall exceed a certain level as of 30 June 2022 and as of 31 December 2022,

respectively, and that the minimum EBITDA shall exceed a certain level as of 30 June 2023. The Company has recently also received a waiver from the USD 15 million minimum liquidity covenant

under the Credit Facility, which was subject to, inter alia, completion of the private placement carried out in September 2023 and execution of the 10th Amendment of the Credit Facility. If the

Group is unable to comply with agreed covenants in the future, no assurance can be given that the Group will be able to obtain waivers from non-compliance with relevant covenants.

The Group's ability to comply with the covenants described above can be impacted by events beyond its control and it may be unable to do so, and the requirements to hold and maintain

authorizations to increase the share capital and to issue convertible bonds are subject to approval by a qualified majority of the shareholders present at the general meetings which discuss grants

of these authorizations. The Credit Facility and related security documents provide that the Group's breach or failure to satisfy certain covenants constitutes an event of default. Upon the

occurrence of an event of default, the lenders could elect to declare all amounts outstanding under the Credit Facility to be immediately due and payable. In addition, the lenders would have the

right to proceed against the assets the Group provided as collateral pursuant to the related security agreements. If the debt under its Credit Facility was to be accelerated, the Group may not have

sufficient cash on hand, or be able to refinance the loan or to sell sufficient collateral to repay it, which would have an immediate adverse effect on its business and operating results. This could

potentially cause the Group to cease operations and result in a complete loss of an investment in the Shares.
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1.4 Risks relating to the Shares

1.4.1 Future issuances of Shares or other securities may dilute the holdings of shareholders and could materially affect the price of the Share

The Company may, in the future, decide to offer additional Shares or other securities to finance new capital-intensive projects, in connection with unanticipated liabilities or expenses or for any

other purposes which require additional funding of the Group. Additionally, one of the covenants under the Credit Facility states that the Company shall obtain annual resolutions from the

Company's general meeting to issue convertible bonds in the principal aggregate amount of up to USD 150,000,000. If such bonds are issued, the Company's current and other future shareholders

may not have pre-emptive rights to participate in any conversion of such bonds and could hence be diluted. Depending on the structure of any future offerings, the holdings and voting interests of

existing shareholders could be diluted and the market price of the Shares could be materially and adversely affected. In addition, there is no assurance that shareholders residing or domiciled in the

United States will be able to participate in future capital increases.

1.4.2 The market value of the Shares may fluctuate

The trading price for the Shares may significantly fluctuate and may not always reflect the underlying asset value of the Group, and the trading price of the Shares have fluctuated significantly since

the listing of the Company on the Oslo Stock Exchange. When the Company became listed on the Oslo Stock Exchange, the trading price of the Shares was approximately NOK 113 per Share and

subsequently increased to NOK 150 per Share. The trading price of the Shares has decreased significantly in recent years. A number of factors outside the Company's control may impact its

performance and the price of the Shares, including, but not limited to, quarterly variations in operating results, adverse business developments, changes in market sentiment regarding the Shares,

the operating and share price performance of other companies in the industry and markets in which the Company operates, changes in financial estimates and investment recommendations or

ratings. Changes in market sentiment may be due to speculation about the Company's business in the media or investment community, changes to the Company's profit estimates, the publication

of research reports by analysts and changes in general market conditions. If any of these factors actually occurs, this may have a material adverse effect on the pricing of the Shares.

The market price of the Shares could decline due to sales of a large number of the Shares in the market or the perception that such sales could occur. Such sales could also make it more difficult

for the Company to offer equity securities in the future at a time and at a price that are deemed appropriate.

In recent years, the stock market has experienced extreme price and volume fluctuations. This volatility has had a significant impact on the market price of securities issued by many companies,

including companies in the same industry as the Group. Those changes may occur without regard to the operating performance of these companies. The price of the Shares may therefore fluctuate

based upon factors that have little or nothing to do with the Group, and these fluctuations may materially affect the price of the Shares.
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